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CONSUMER TO STEWARD
GENEROSITY - WEEK 2

How does fear keep you in a consumer mindset?
What is it that you are fearful of?

Pastor Jeff shared 4 kinds of marketing targets.
They are 1. impulsive purchaser 2. comfort seeker 3.
social influencer and 4. fear factor - which one
encourages you to consume most? 

How do you know when you are living open
handed? What is the fruit of a surrendered life?

Why was fear such an important factor in the way
the third servant responded to the master? How
does fear keep you from stepping out as a steward?

What are some things taht make generosity hard?
Why is that?

When and where in your life is it easy for you to be
generous? Where is generosity difficult?


