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A LETTER FROM DEACON ED...
Dear teens,

We are excited to present you with this fundraising packet, which will serve as a valuable resource as you embark

on a journey to grow in your faith, build a strong community, and have fun with your friends at one of our summer

events. We understand that raising funds can sometimes feel daunting, but we believe that fundraising is not just

about collecting money; it is an opportunity to deepen your spirituality and learn valuable lessons about

stewardship and generosity.

.

In this fundraising endeavor, we draw inspiration from Henri Nouwen's profound teachings on "the spirituality of

fund-raising." Nouwen reminds us that fundraising is not primarily about meeting financial needs but about

inviting others to participate in our mission and vision. It is about building relationships, sharing our passion, and

inviting others to be a part of something greater than themselves.

To understand the significance of fundraising in our Catholic faith, let us turn to the example of St. Paul. As an

apostle and missionary, St. Paul was dedicated to spreading the Gospel and establishing Christian communities.

Despite his tireless efforts, St. Paul recognized the importance of financial support to sustain his ministry. In his

letters to the Corinthians, he writes, "If we have sown spiritual seed for you, is it a great thing that we reap a

material harvest from you? (1 Corinthians 9:11). St. Paul understood that receiving financial assistance was not a

sign of weakness or a burden but a way for the community to participate in the work of God.

Moreover, St. Paul demonstrated remarkable self-sufficiency and resourcefulness in supporting himself during

his ministry. He worked as a tentmaker while spreading the Gospel, using his skills to provide for his basic needs

and lessen the burden on the communities he served. St. Paul's example teaches us that fundraising is not solely

about relying on others for support but also about utilizing our own talents and abilities to contribute to our

mission.

In light of Nouwen's insights and St. Paul's example, we invite you to approach fundraising as an opportunity for

personal growth and spiritual development. See it as a chance to deepen your trust in God's provision, to

cultivate a spirit of gratitude, and to share your passion for the camp experience with others. Remember that by

engaging in fundraising, you are not only raising money but also inviting others to join you on a journey of faith,

community, and joyful experiences.

As you embark on this fundraising endeavor, we encourage you to approach it with a spirit of joy, creativity, and

openness. Take the time to reflect on the spiritual lessons it offers, embrace the opportunity to build

relationships, and trust that God will guide you every step of the way. May this fundraising experience not only

support your participation in the summer camp but also deepen your understanding of stewardship, generosity,

and the transformative power of community.

Wishing you abundant blessings in your fundraising efforts!

Yours in Christ,

Deacon Edward Leyba

STA Youth and Young Adult Director
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1. Moving from Scarcity to Abundance: Shift the mindset from lack to recognizing God's abundant

provision, trusting in His generosity.

2. Recognizing the Goodness of Fund-Raising: View fund-raising positively, as an opportunity to invite

others to participate in God's work and connect with a meaningful mission.

3. Seeing Fund-Raising as a Call to Conversion: Approach fund-raising as a chance for personal

transformation, shifting from self-centeredness to stewardship and service to others.

4. Embracing Fund-Raising as a Ministry: Understand fund-raising as a spiritual practice, fostering

relationships, and inviting others to share in a common vision.

5. Cultivating Trust and Prayer in Fund-Raising: Foster trust in God's guidance and provision, supported

by a prayerful attitude throughout the fund-raising process.

6. Inviting Others into the Joy of Giving: Extend an invitation to others to experience the joy of

generosity and participate in the mission's impact.

7. Nurturing Relationships with Donors: Recognize the value of building meaningful connections with

donors, fostering a sense of community and shared purpose.

8. Creating a Culture of Gratitude and Celebration: Cultivate an environment of gratitude, expressing

appreciation for donors and celebrating the impact of their contributions.

9. Integrating Fund-Raising into the Mission and Vision of the Community: Align fund-raising efforts

with the larger mission and vision, ensuring coherence and a sense of purpose.

10. Practicing Stewardship and Accountability: Exercise responsible stewardship over resources,

ensuring transparency, accountability, and wise use of funds.

These principles provide a holistic framework for approaching fund-raising as a spiritual practice,

emphasizing trust, gratitude, relationship-building, and aligning efforts with a larger mission and vision.



A LESSON FROM ST. PAUL
TRUSTING IN GOD'S PLAN

St. Paul demonstrated a deep trust in God's provision throughout his ministry. Despite facing

numerous challenges, opposition, and even personal hardships, he remained steadfast in his faith,

relying on God's abundant grace and guidance.

St. Paul's approach to fundraising can be seen in his letters to the early Christian communities, where

he appeals to them for financial support. He viewed fundraising not as a burden or a necessary evil,

but as an opportunity for the community to actively participate in the mission of spreading the

Gospel. St. Paul recognized that the work of evangelization required resources, and he invited others

to contribute generously to support the mission.

Moreover, St. Paul's understanding of fundraising was rooted in his conviction that giving was an act

of spiritual transformation. In his second letter to the Corinthians, he writes about the grace of giving

and encourages them to give cheerfully, as God loves a cheerful giver. He believed that fundraising

was not just about financial transactions but about the spiritual growth and formation of both the

giver and the receiver.

St. Paul's life and teachings align with Nouwen's emphasis on building relationships and forming

connections in fundraising. St. Paul sought to develop deep and meaningful relationships with the

communities he served, fostering a sense of unity and shared purpose. He understood that

fundraising was not merely about obtaining resources, but about creating a community of support

and involvement.

Overall, St. Paul's life of evangelization reflects Nouwen's notion that fundraising is more than a

practical endeavor; it is a spiritual practice that involves trust, gratitude, and a deep connection to

God's work. St. Paul's example demonstrates that fundraising, when approached with the right

mindset and rooted in faith, can be a means to invite others into the mission, deepen spiritual growth,

and foster a vibrant and generous community.



STUDENT FUNDRAISING - Getting Started

This journey isn't just about raising money—it's about stepping into a mission. Fundraising is a way to

invite others to join in what God is doing in you, through you and through the Church. Ready to

begin?

1. Set Your Goal
Before asking for support, identify what you’ll need.

Your goal may go beyond the basic event cost—

consider things like a passport, supplies,

immunizations, or travel gear.

📝 My Personal Fundraising Goal: $ ______________

2. Bring It to Prayer
Once you know your goal, bring it to God in prayer.

 Ask for:

🙏 Clarity – Is this the right amount?

💡 Wisdom – What gifts has God given me to help

raise these funds?

💪 Fortitude – To persevere even when it’s hard

Prayer will keep you rooted and remind you that this

journey is spiritual, not just financial.

3. Know Your “Why”
Why do you want to go on this trip?

Grow in your faith?

Strengthen friendships at church?

Step outside your comfort zone and serve others?

Experience the Larger Church?

Whatever your reason, own it. Be excited about it. Be

ready to share it in less than three minutes, and be

prepared to go deeper when people ask more

questions.



STUDENT FUNDRAISING - GETTING STARTED

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!

4. Make a Plan:
Start with what you personally can do:

💰 My Personal Sacrificial Giving (from savings, part-time work, chores): $ ______________

Name Storming: Develop an initial list of 50+ potential mission partners.

No name is disqualified! Don’t decide for an individual whether they’re interested or not!

Expect the unexpected and don’t be shy about sending letters!

Label each contact “H,” “M,” or “L” for high, medium, or low priority

Collect all addresses and phone numbers. Your parents may have an address list you can

reference

Sample below

 D. Everybody Else

Classes/school > professors, teachers, classmates

Clubs/teams/groups > teammates, coaches, bible study leaders, friends Housing >

roommates, parents of roommates

Jobs/summer jobs/internships > co-workers, bosses, colleagues

Church > CCD and RCIA teachers/peers, priests, youth ministers

 B. Personal Contacts

 A. Family Contacts (family members + connections)

 C. Community Contacts (those you believe have a stake in sharing Christ)

Parish personnel > priest, deacons, secretaries, key volunteers

Lay church leaders > parish organizations, Knights of Columbus, Holy Name Society,

Extraordinary ministers of Holy Communion

Faithful and prayerful Catholics > those with adoration slots, those who offer mass for others,

those who donate altar flowers, those that attend daily mass

Go through the contacts in your phone, your Facebook friends, your Instagram followers...if

there's no good reason not to ask them, put their name on the list

Be bold!

Family members > parents, siblings, aunts, uncles, grandparents

Parents' friends > church friends, childhood friends, wedding participants/guests

Parents' contacts > bible study members/leaders, co-workers, colleagues Family acquaintances

> family doctor, mechanic, priest



STUDENT FUNDRAISING - GETTING STARTED

5. PRACTICAL PREPARATION

Purchase all necessary fundraising materials: paper, stamps, pens, thank you notes, etc.

Create a system that allows you to track your communication and donations, should be the same list as

the name storming including:

Priority

Name

Phone

Email

Home Address

Appeal letter sent

Follow-up phone call

Further follow-up needed?

Committed amount (check number, if applicable)

Thank you sent

Newsletter sent

Write your personal appeal letter template (see sharing with others)

Write a phone script (see sharing with others)

Know how you can accept donations

Be Prepared to speak with others, don’t just rely on electronic communications.

Plan at least a weekly time to sit down and work on fundraising

HOW TO ACCEPT DONATIONS

Know how you are going to accept donations and keep track of donations. 

1. Online donation by credit card or EFT (preferred)

The link to our page can be found by going to https://staynm.churchcenter.com/giving or your personal Giving

page and Selecting your name

 

2. Check (least preferred option):

Arrange a time to pick it up, or ask them to mail it to you so you can ensure accuracy

Must be made payable to St. Thomas Aquinas (this is necessary to achieve tax-exempt status)

Must include your MISSION Fund - (your name) (provide this to them) in the memo line

Keep a record of the check number and amount

You must turn in any checks you receive to St. Thomas Aquinas within one week: 



STUDENT FUNDRAISING - Sharing with others

1.PRAY

Pray, focus yourself, and humbly ask God to provide for this mission He’s called you to

Entrust all aspects of fundraising to Him!

2. TELL PEOPLE

Start sharing your plans with the people around you—everyone you meet can be a part of your journey.

Whether you’re serving at Mass, singing in the choir, hanging out at school, on your team, or at work, let

others know that you’re preparing for something meaningful.

And remember: you're not sharing just so they can give you money. You're inviting them to pray for you and

to walk with you spiritually as you get ready for this encounter with Christ.

This trip is about more than travel—it's about transformation. People will be moved by your commitment,

and you may be surprised by how God inspires them to support you, sometimes in ways you never expected.

Their prayers, encouragement, and presence will be part of your preparation.

💬 “We are the Body of Christ—and the Body moves together.”

 Let others in. Let them lift you up in prayer. This isn’t just your journey—it’s ours.

Draft your appeal letter, including the following (see Appendix for example):

Date – when you are writing the letter

Greeting – Dear _______,

Introduction – Connect with your reader; bring them up to date with what you’re doing

Information – Share what you will do on mission, why you’ve decided to participate, and what you hope to

accomplish

Needs – State your financial needs and your fundraising deadlines

Invitation – Involve your reader by asking them to cover a specific portion of the trip cost and commit to

following up with them by telephone within a specific time frame

Practicals – Direct them to your the Fundraising Webpage via your link (create a shorter one at

tinyurl.com!) or instruct them on how to donate by check

Conclusion – Acknowledge your relationship again with an emphasis on

appreciation, partnership, and commitment 

Contact Information – Make sure they can reach you by sharing your

telephone number, address, and e-mail 

Signature – Type out your name but be sure to sign in ink as well!

Add a personal touch to your printed appeal letters so your mission partners know you care about them and

not only their gift:

Sign each letter by hand and add a handwritten P.S.

Handwrite addresses on the envelope; they’ll be more likely to open it!

 
3 . WRITE & SEND APPEAL LETTERS (CONTINUED) 



STUDENT FUNDRAISING - Sharing with others

  4. CALL

One week after sending out your appeal letters, give your potential donors a call to see if they would like to

support your mission trip

Many people will want to help you but won’t actually donate unless you reach out

Always be gracious and courteous!

Directing your phone call (see Appendix for sample script):

Introduce yourself and then briefly mention the letter you sent

Explain your mission trip and share what you hope to see God do as a

result of your time on mission

Remind them of the financial needs you mentioned in your letter, and ask

them if they would commit to joining your support team

Be sure to get a specific number! (“Do you know how much that will be?”)

THANK them!

Walk them through making the payment (see Ways to Donate)

Always ask them to refer you to other people who might also have a heart

for your mission

 
6. THANK YOU NOTES

 
7. FOLLOW-UP NEWSLETTER

Write a quick thank you note as soon as someone agrees to support you Use professionalism and

communicate gratitude

Mail within 24-48 hours

“Some give by going, and others go by giving” – help your mission partners GO with you on your mission

by sharing your experience (see Appendix for example)

Verbally describe the main portions of your mission experience, and explain how the external actions

affected you internally

Include lots of pictures

Writing a follow-up letter increases donor confidence and the likelihood that they will support

missionaries in the future



STUDENT FUNDRAISING

Donations
Your fundraising goal is an estimate of the total cost for the trip. Your goal

may increase or decrease based on various factors (ex: fluctuations in air

fare) Anything above and beyond your personal fundraising goal will go toward

the account balance for the trip as a whole. In order to cover travel to the departure city, it is acceptable to

appeal to specific mission partners or to retain funds from any checks written to you personally.   However,

these gifts of cash or check are not tax-deductible

Due to tax laws, St. Thomas Aquinas cannot legally reimburse any money that you have

donated from your own personal funds If you receive a cash donation you may either

 (1) deposit the cash in your account and use it for your personal incidentals and travel to your departure

city, 

(2) deposit the amount into your account and make an online donation on their behalf, or 

(3) send a check payable to "St. Thomas Aquinas "  In the memo write Mission fund toward your trip fee

(*cash donations are not tax-deductible)

IMPORTANT NOTES

IMPORTANT NOTES

Withdrawal from your trip
If you do not meet your fundraising deadlines, you run the risk of being prohibited from participating on the
trip. If, at any time, you must withdraw from the trip, all donations you have turned in to St. Thomas Aquinas
are non refundable. If you withdraw from a trip at any point, you are required to pay for any remaining
balance of expenditures that have been, or will need to be, covered in your name. If you are prevented from
attending due to extenuating circumstances (ex: death in the family, serious medical conditions, etc.), you
must immediately contact Dcn. Ed  to make a claim with the travel insurance company. If travel insurance has
not yet been purchased, the matter will be handled on a case by case bases with St. Thomas Aquinas . No
refunds are guaranteed through St. Thomas Aquinas  in any situation

Soliciting Online Support
We ask that you do not create a Facebook “event” (or similar use of any other social media platform) to raise
money for your mission trip due to its impersonal nature. Please talk to Deacon Ed about acceptable ways to
fundraise using social media.



Sample Appeal Letter - APPENDIX A

 October 21, 2019
 

Dear (Recipent Name),

I hope this note finds you and your family doing well! Life has been busy but full of
blessings, and I’m excited to share something meaningful that’s coming up in my life.

Through my involvement in the Youth Ministry at St. Thomas Aquinas Church, I’ve been
invited to take part in an incredible opportunity this (spring/summer/fall/winter). I’ll be
attending a (retreat, conference, camp, or mission experience) designed to help me
grow in my faith, build deeper relationships with others, and discover more about who
God is calling me to be.

This experience will be more than just a trip—it’s a chance for me to step away from the
distractions of everyday life and say “yes” to what God might want to do in my heart. I’ll
be joining other teens and adult leaders from our church as we take this step together.

In order to make this possible, I’m building a team of people who can support me along
the way—spiritually and financially. That’s why I’m reaching out to you!

Would you consider supporting me in one (or both) of these ways?
1. Through prayer – I truly believe prayer changes things, and I would be grateful to

have you praying for me as I prepare for this experience.
2. Through a financial gift – I’m aiming to raise ($___ by [date]) to help cover the cost

of the event, travel, and other necessary expenses. If you’re able to give, gifts of
$100, $150, or any amount are deeply appreciated—no gift is too small!

If you'd like to donate, you can do so securely online at (insert personal fundraising link
here) or by mailing a check made out to St. Thomas Youth Ministry with my name in the
memo line. All donations are tax-deductible.

I’ll plan to check in with you around the week of (Date) just to answer any questions or
share updates. Whether you're able to give or simply keep me in prayer, thank you for
being a part of my life and for supporting me on this journey.

With love and gratitude,
[Your Name]

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!



Sample Follow Up Phone Ask - APPENDIX B

 “Hi (Aunt Lucy), it’s (Your Name)—how are you?”
(Allow for a quick exchange of small talk, but gently move the conversation
forward.)
“I’m so glad to hear that! I just wanted to follow up and see if you happened to
receive the letter I sent about my upcoming (mission trip/retreat/summer
camp/conference)?”

 (If yes) – “That’s great! I’m really looking forward to this experience—it’s going to
be an amazing opportunity to grow in faith and serve others. I wanted to check in
to see if you had any questions and if you’d be interested in supporting me.”
 (If no) – “No worries! I’d love to quickly tell you a little bit about it. I’ve been invited
to go on a trip with our youth ministry to (destination/event name), where I’ll be
able to grow spiritually, serve others, and deepen my relationship with God. It’s a
big step for me, and I’m asking for both prayer and financial support to help make
it possible.”

If they say YES to giving:
“Thank you so much! That means a lot to me. My goal is to raise ($2,500), and I’m
keeping track of the gifts I receive. Would you consider making a gift of ($250 or
another suggested amount)? Every bit really helps!”
 (Feel free to adjust the amount depending on your relationship or what’s realistic.)
“There are two ways you can give. The easiest is online through my personal
fundraising link: (insert link here). Or, if you prefer, you can write a check made out
to St. Thomas Youth Missions. Just send it to me, and I’ll make sure it gets turned in
properly. Both options are tax-deductible.”
(Make sure to explain clearly what they should include with a check: your name
and the event name in the memo line.)
If they say NO or can’t give financially right now:
“I totally understand, and I really appreciate you taking the time to talk with me.
Even if financial support isn’t possible right now, would you consider praying for
me and for everyone going on this trip? That kind of support means so much.”
(End with warmth and gratitude.)
“Thank you again, (Aunt Lucy). I’m really grateful for your encouragement. I’ll keep
you posted as I prepare for the trip!”

 

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!

D



Dear (*Aunt Lucy*), 

Include something personal first.
 
Thank you for joining as a member of my Mission Support Team! Your prayers
and financial generosity are deeply appreciated. Your partnership will have a
wide impact as our team travels to (*Mission location*) to share our faith with
others and to grow in our own love for Christ! 

Please join me in praying for this mission trip and for those whom I will
encounter, and let me know if you have any prayer requests you’d like me to
bring on mission! 

God bless, 

 Joe Missionary
 

SAMPLE THANK-YOU NOTE  - APPENDIX C

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!



WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!

SAMPLE FOLLOW-UP NEWSLETTER 
 - APPENDIX D
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STUDENT FUNDRAISING - APPENDIX

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!
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CALENDAR FUNDRAISER - APPENDIX E

WE LOOK FORWARD TO HAVING YOU JOIN US ON MISSION!

A Calendar fundraiser is a creative and engaging way to raise funds for a cause or
organization. The concept involves participants selecting a specific day of the month and
making a donation corresponding to that day. For example, if someone chooses the first of
the month, they would donate at least $1, and if they select the 20th, they would
contribute at least $20.

Here's how the Calendar fundraiser typically works:

1. Setting the month and event date: First, you need to determine the month during which
the fundraiser will take place. It is preferable to align it with the month of the event or a
month relevant to your cause.

2. Creating a calendar: Prepare a calendar grid for that month, listing all the days from the
1st to the last day of the month. The calendar can be displayed physically or digitally,
depending on your preference and audience.

3. Promoting participation: Spread the word about the fundraiser and encourage people to
participate by selecting a day on the calendar. You can use various channels such as social
media, email newsletters, flyers, and personal outreach to engage potential donors.

4. Donation amounts: Assign a minimum donation amount for each day based on its
numerical value. For example, if someone chooses the 10th, they would donate at least
$10. Ensure that participants understand this correlation between the selected day and
the corresponding donation.

5. Selecting and removing days: When someone decides to participate, they can choose an
available day and make a donation according to the assigned amount. As soon as a day is
selected, it should be marked or removed from the calendar to indicate that it is no longer
available.

6. Reaching the goal: The ultimate objective is to have all the days on the calendar chosen
by participants and corresponding donations received. Encourage people to spread the
word and share the fundraiser with their friends, family, and colleagues to help fill all the
remaining days.

7. Donation collection: They can donate electronically at
https://staynm.churchcenter.com/giving or by check.

8. Acknowledgment and gratitude: Express gratitude to the participants for their
contributions. You can publicly recognize them on social media, send personalized thank-
you notes, or hold a special event or ceremony to appreciate their support.

Ensure transparency and communicate how the raised funds will be utilized for the cause
or organization.

By organizing a Calendar fundraiser, you can engage your community, generate
excitement, and raise funds for a worthwhile cause while providing a tangible

representation of progress as the calendar fills up day by day.
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